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Peter Pren&s, Managing Director – Investments, recognized as Barron’s Top 1,200 State By State Advisors for 2009The Barron’s 
Top 1,200 State By State Advisors ra&ngs are based on the previous year’s assets under management, revenue generated for the 
advisors’ firms, and the quality of the advisors’ prac&ces. Investment performance isn’t an explicit factor because clients have 
varied goals and risk tolerances. Self-completed ques&onnaire was used for ra&ng. This ra&ng is not related to the quality of the 
investment advice and based solely on the disclosed criteria. 

[MUSIC PLAYING] 

Pren&s Wealth Management Group is a bou&que firm within a much larger en&ty, Wells Fargo Advisors. We have 

the full resources and capabili&es of a huge organiza&on, but we provide personal wealth management within our 

group. 

While the main day-to-day focus of our work is managing money, we believe strongly that everyone should have a 

plan. We start off by ge]ng our clients organized. We simplify and consolidate their assets where possible. 

And the first thing we ask for, is to see everything. Show us all your financial statements, because how do we 

know how to get you to point B, if we don't know exactly where you are today. And for the first &me, a lot of them 

are seeing, wow, I'm worth this much money? 

And then discuss with them where do they want to get to? When do they want to re&re? What is important to 

them? What are their priori&es? 

We then enter all of their informa&on into our proprietary re&rement planning so`ware called Envision. And what Envision allows 

us to do, is to stress test those goals. Envision also helps us to develop an appropriate asset 

alloca&on for our clients. 

We bring in clients' estate aborneys when necessary. We bring in their accountants. Because when we have all 

the advisors rowing in the same direc&on, it really makes our process much more efficient. 



And people need help. We're in a world of 1-800 help lines and automated online help. 

Service is extremely important to us. When that phone rings, it's going to be picked up. We do that. 

Personal finance can actually be quite daun&ng. There are so many nuances to the different areas, that even 

professionals in the industry don't fully understand. On top of that, regula&ons and details of each area are always 

changing. Peter and I recognized that very early on in our careers, and decided to pursue higher financial 

educa&on through the cer&fied financial planner designa&on. 

I've been a financial advisor since 1981. And I taught fundamentals of inves&ng for 10 years. And part of being a 

financial advisor is being an educator. Helping people to understand both the poten&al risks, as well as the 

poten&al rewards of the investment moves that they make. 

While clients have access to all of the vast resources of Wells Fargo Advisors, we provide advice that is highly 

personalized. We are personally accessible and fully accountable to all of our clients. We are the Pren&s Wealth Management 

Group. 
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IMPORTANT: The projec&ons or other informa&on generated by the Envision tool regarding the likelihood of various investment 

outcomes are hypothe&cal in nature, do not reflect actual investment results, and are not guarantees of future results. Results 

may vary with each use and over &me.  

Envision® methodology: Based on accepted sta&s&cal methods, the Envision tool uses a simula&on model to test your Ideal, 

Acceptable and Recommended Investment Plans. The simula&on model uses assump&ons about infla&on, financial market 

returns and the rela&onships among these variables. These assump&ons were derived from analysis of historical data. Using 

Monte Carlo simula&on, the Envision tool simulates 1,000 different poten&al outcomes over a life&me of inves&ng varying 

historical risk, return, and correla&on amongst the assets. Some of these scenarios will assume strong financial market returns, 

similar to the best periods of history for investors. Others will be similar to the worst periods in inves&ng history. Most scenarios 

will fall somewhere in between. Elements of the Envision presenta&ons and simula&on results are under license from Wealthcare 

Capital Management LLC. © 2003-2021 Wealthcare Capital Management LLC. All Rights Reserved. Wealthcare Capital 

Management LLC is a separate en&ty and is not directly affiliated with Wells Fargo Advisors. 

 


